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The stress associated with home ownership can come 

from any direction. As well educated as one might 

feel when they approach the home buying process—

whether the first time or the fifth—it is true that what 

we don’t know can hurt us. In the end, the desire is 
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just to live comfortably and affordably, so we turn to 
experts in the industry in hopes they can guide us 
toward reaching that goal. 

Kar i and Michael Lasco, the sister and brother team 
who manage Southmoor Estates on the south side of 
DeKalb, are experts at eliminating anxiety traps and 
educating their customers. They match clients with 
homes that fit their budget and their lifestyle. “We 
definitely represent a niche in the housing market,” 
says Kari, “but it’s a niche that answers the needs of 
a lot of people.”

That niche is a planned neighborhood made up 
entirely of manufactured homes. Located in an area 
near Southmoor’s offices and community center at 
1032 S. Seventh Street, the development is recognizable 
for its well-maintained streets, neatly kept yards, and 
bright, solidly built, one-story homes. 

Southmoor Estates was originally managed by Kari 
and Michael’s father, Pat Lasco, back in the early 
80s. “He admired some of the more well-known 
retirement communities and wondered why some of 
the same concepts couldn’t be applied to affordable 
housing. He wanted to eliminate the negatives 
sometimes associated with affordable housing while 
incorporating the positive elements he had seen in 
other establishments.”

“There are a lot of misconceptions about manufactured 
homes,” acknowledges Kari, “and a big part of our job 
is educating potential buyers about the advantages 
of owning a home built in a factory. Beyond that, we 
want everyone to understand the beauty of living in 
Southmoor Estates. We really do offer a stress-free 
alternative to conventional housing.”

“What many don’t realize about manufactured homes 
is that they can often include standard features that 
are considered upgrades on conventional homes,” says 
Michael. “For instance, the insulation is much better 
than you would ordinarily get in a traditional home. 
Of course, that means lower energy bills.”

“Because our suppliers build up to a dozen homes 
a day in their factories, they have tremendous 
economies of scale that are passed on to the buyer,” 
notes Kari. “That enables our clients to add amenities 
like fireplaces, Jacuzzi® tubs, upgraded appliances, 
detached garages, and solid oak cabinets without 
pushing the price beyond their budget.”

“We wanted a bank that shared our values and 
could offer financial products that worked for our 
customers. In addition to our business banking, 
Resource provides home loans for our residents, 
and they understand the importance of working 
closely with all parties to protect everyone involved.”

—Kari Lasco

Michael, Kari, and Mike Lasco

“We met Richard Katz and our advisor, Rod Schairer, 
and Rhonda Solorzano for lunch. They couldn’t have 
been more helpful. We have a great relationship. 
They understand the niche we fill in the housing 
market, and they’ve been a terrific partner.”

—Michael Lasco



Indeed, the list of upgrades and 
add-ons is impressive. But even 
the basic models at Southmoor 
include maintenance-free 
exteriors, a carport or yard shed, 
and kitchen appliances. “Any of 
our models are move-in ready 
without adding a penny to 
the original price,” Michael 
emphasizes. “That’s unheard 
of in traditional developments.”

Home quality and pricing are 
just a couple of reasons a home 
in Southmoor Estates might 
appeal to first-time homebuyers, 
singles, empty nesters, retirees, 
or even college students looking 
to turn their housing dollars into 
an investment. 

“The real key is that while the 
client owns their home, they are 
renting the site on which the home 
sits from Southmoor,” says Kari. 
“This arrangement offers some 
tremendous advantages to the 
buyer. First, there are no property 
taxes, and most people no longer 
live in their home for the span 
of a thirty-year mortgage; they 
won’t really end up owning that 
land before they move anyway. 
They’re able to build equity in 
their house faster, so when they do 
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move, they’re in a better position 
than they would have been if they 
were also financing their lot. In 
addition, we are open every day, 
and onsite management to oversee 
the development helps keep the 
integrity in the neighborhood 
in ways that contribute to the 
appreciating value in the homes.”

The results of this overall thinking 
are impressive. All the roads in 
Southmoor Estates are privately 
owned and maintained, as are the 
landscaping and upkeep of the 
development’s common areas. 
Homeowners can contract with 
Southmoor Estates for yardwork 
and landscaping if they like, or 
they can choose to take care of 
their own yards according to the 
guidelines and covenants agreed 
to by every resident. Passers-by 
often stop in to the office because 
the attractiveness of Southmoor 
Estates. It’s these guidelines that 
facilitate the continued appeal of 
the neighborhood.

“The covenants and guidelines are 
designed to protect the value of 
all our residents’ property,” notes 
Mike. “No one can rent their home 
out to someone else. That helps us 
in keeping the properties’ integrity. 

For more information about Southmoor Estates, visit www.southmoorestates.com
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When your neighbor has the same investment in their 
home as you, it makes a difference. That said, we chose 
to manage the development ourselves, rather than 
turn it over to a homeowner association. It’s on us to 
do the enforcing, so there’s never a situation where 
one neighbor’s interest is pitted against another’s.”

Kari admits that Southmoor isn’t for everyone. 
“Honestly, our goal is to offer a serene, beautiful, and 
low-stress neighborhood for all of our residents. Our 
guidelines are meant for buyers who are particular 
and are interested in a well-maintained, attractive 
community now and in the future; they don’t work 
for everyone, which 
is understandable. On 
the other hand, we 
offer conveniences that 
residents just can’t 
get elsewhere.”

Among those 
conveniences is 
Southmoor Estates’ 
in-house maintenance 
service. Mike Lasco, 
Michael’s son, has 
recently been onboarded 
to help with everything 
from sales to property 
management, and he’s 
proud of the hands-on 
style his family brings to 
assuring their customers’ 
quality of life. “If you have 
a problem,” notes Mike, 
“whether it’s a plumbing 
issue, a broken appliance, 
or a malfunctioning furnace, all you have to do is drop 
off your key at our office when you leave for work. 
We’ll have our personnel, some whom have been with 
the company for over 20 years, drop by your home 
and assess the problem while you’re out. We don’t 
charge for the diagnosis, unlike most independent 
contractors, and our repair rates are also lower.”

Southmoor also offers a beautiful common room 
next door to their offices. “We have had events like 
bingo, morning coffee and doughnut drop-ins, as 
well as potluck dinners,” says Kari. “The facility is 
also available for residents to reserve for events like 
weddings, family reunions, birthday parties, etc.”

Kari observes that most of clients in Southmoor 
Estates are referrals from current homeowners. 
“We think that says a lot about our product, our 
management style, and the neighborhood atmosphere 
we’ve be able to establish over the years. Residents feel 

safe walking the streets of Southmoor Estates. They 
know their neighbors, and everyone has a common 
interest in preserving the friendly, cooperative 
community they’ve chosen.”

“Some of our residents have chosen Southmoor as the 
place they want to retire to permanently, but others 
are finding it is a great place to purchase their first 
home,” she continues. “While we are happy to sell new 
homes, we make it a priority of selling existing homes. 
That’s another way we ensure the integrity of the 
entire development. Our buyers know that we put the 
value of their purchase first, and that’s the difference 

between us and some of 
the larger companies 
with properties all over 
the country.”

“We’re really a ‘mom and 
pop’ operation, or I guess 
a ‘sister and brother’ 
operation,” says Mike, 
laughing. “But we’re 
proud of that. Most of 
our employees have been 
with us for years. They 
are like family to us and 
have been integral to our 
success and development. 
It is very easy to be good 
to the ones who are good 
to you. We have a great 
relationship with them.”

“There are about 
350 homes in the 
development,” Mike 

adds, “and we know everyone who lives here. In a 
traditional development, builders want to finish 
a phase and move on, but we have an ongoing 
relationship with our residents. We have a vested 
interest in their continued satisfaction. In a sense, 
their investment in a home is our investment, too.”

“We want people to live comfortably in their homes, 
and affordability is the key to that comfort,” adds Kari. 
“We weren’t affected at the same level by the housing 
bubble, because we always made sure our clients could 
afford the house they were purchasing. Our whole 
philosophy is to put residents in the home that’s right 
for them. Yes, we’re different, but we think we’re 
different in a good way because we help prioritize each 
home being affordable for each individual customer.”

Solid homes in a great neighborhood at a great price—
that’s the Southmoor plan, and it might just be the 
plan for you.
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